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Nw¢ avTipeTwnti¢ouvv oL emixelpnRoelc ta logistics
TOoUv e-commerce. Mo analTNTIKOC Ao MOoTE O
ONMEPLVOC TIEAATNG

2019/07/02 10:08 otnv katnyopia LOGISTICS

Me evdlapEpovoeg TomoBeTAOELG KAl OMLALEC MpayaTonolONKeE n eonepida Tov
Supply Chain Institute, pe Baoikr Beuatiki Ta logistics Tov nAekTpovikoO epmnopiov (e-
commerce), To omnolo €lxe TNV enoTNUOVLKA LTIOOTAPLEN TNG Planning Katl - peTa&L
AAAWV - xopnyod emkovwviog To metaforespress.gr.

To a’ uEPOG TNG eomePidaC eMKeEVTPWONKE ota logistics otnv e&omni-channel enmoyxn
Tov retailing. AapBdvovtac to Adyo, o N. Zvddac, founder tn¢ HUMBLE Digital Agency,
hE B€ua “Logistics in digital retail environment”, napovoiaoe oplopéva otolyeia ylia To
e-commerce otnv EAAGSa, evw ékave AGY0 yLa TNV TAON YA HEIWON TWVY XPOVWY
napadoong, ol omoiot and 1o 2015 éwg 1o 2018 pelWONKaAV Katd 50%.

Mia 6e0TEPN oNUOVTIKA TAoNn €lval N adEnon TWV SWPEAV HETAPOPLKWY OTWG
QVEPEPE O K. ZLBAC, NE 96% TWV MEAATWY VO TO BEWPODV WC TPOATIALTOVEVO YLa va
npoBouv og ayopd Kat 73% va npoPaivovv o€ ayopd MEPLOCOTEPWY TTPOIOVTWVY
TIPOKELMEVOL VA PTACTOLY TO EKACTOTE OPLO Yl dwPEAY HETAPOPAE.

Y€ OLVEYEL TNG OMLALOG TOL, TOVLOE OTL BAOLKH AVAYKN TWY KATAVOAWTWY £{val n
nAnpogopia, HE 67% va emBuuel va mapakoAovBel Tnv mapayyeAia tov, 47% va BEAEL
MIOAAQMAEC eLAOYEC 0TO last mile evw) 62% va ANPWVEL oav vrinpeoia to try before
you buy.

AauBdavovtag to Adyo, o N. F'kdtllag, business unit manager otnv Planning,
avapépdnke oto “e-commerce logistics, eLBLYPAUMULON PE TLC ATIALTAOELC TNG EMOXAC”.

Onwc eine, W0d&La kpLTApLa Tov KAGTOLG £lval N TaxVTNTA KAl N EVKOALQ, HE TNV
€vvoLa TNG awBnuePdY Mapddoaong | Tng mapddoong o AlyeEC WPEC yla TNV TPWTN KoL
NG duvatdTNTAC EMAOYHAG TOTOL KOl Xpdvov yla tn devTEPN.



O K. NkOTCLag emofuave TNV avaykn yla omapgn plog ocuvoAlkNG nebodoAoylag aAAd
Kal bLoBETNONG TNG MPAKTLIKAG Tov benchmarking yla TG anatTACELS TNG AYOPAaG.
Eniong tévioe 4Tl TA KATAOTAPOATA BEV MPEMEL VA ETILKEVTPWVOVTAL TTAEOV HOVO OTO
customer experience aAAd kat oto fulfillment.
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Mo amalTNTIKOGC anmd MOoTE 0 ONUEPLVOG TTEAATNG

TG outAleg BLadéxTnke discussion panel, e cuvtovioth tov M. AvdpLavomnouvAo,
npdéedpo Kat dtevBOvovta cOPBoVAO TNG Planning, émou cupueTelyav ot: N.
BapBadolkag, chief Omnichannel Officer/BoD tng COSMO SPORT - uéAog A.Z. GRECA,
2. Mnapdooviag, dievBuvtric Logistics, MIGATO, Z. TolAwyldvvng, YEVIKOG dLevBuv TN,
AVON, E. Pwoong, supply chain coordinator, LEROY MERLIN, M. Pezzi, e-commerce
manager, ITSCARETIME kat ®. Zkamvdkn, supply chain consultant, LOGIKA.

2€ £pWTNON YL TO MPOPIA TOL ONUEPLVOD TTEAATN, O K. BapBadolkag andvtnoe nwg
elvatl mo analtnTkog amnd noté Kat 6TL To loyalty TOUC MELWVETAL UE XAPAKTNPLOTIKO
nopddelyua va anoteAel n carrynow.gr.

AMavTWYTAG 0 K. PLOOONG 0TO £pWTNUA YL TO MOTE TPEMEL va HeTABE( TO QUOLKS
KaTAoTNUA 0 NAEKTPOVLIKO, £le 6TL N BEATIOTN MPOoCEyyLlon (val avTH TOL oMni-
channel, evw o€ epwTNON yla SLOKOALEC oTn dlaxelplon anoBEpaTtoC o K. Pezzi
aMAvVTNOE WG N OLOKOALQ £YKELTOL OTNY ATIOLO(X OTATIOTIKWY OTOLXE(WV.

Oaoov agopd to oLuoxeTIOUO TNG KEPDOoPoplag Kat TG dlayeiplong amobEuaTtog, o K.



BapBadolkag andvtnoe nwg n npdBAsyn tTov e-commerce dev €lval duvath KoL MwG
MOVTEAQ PE MEPLOWPLO KEPOOLE TNG TAENC Tou 33-35% Kal £wG 8% logistics costs
E€xouv €EapXNC KaAn kepdopopia.

2€ EPWTNON YA TLG MIPOKANCELG ToL last mile o K. TOLALYLAVVNG QVEPEPE TMWG AL TEC
EYKELVTAL OTNV OOLVEMELA KOTA TNV Mapddoon odnywvTtag o€ mapdmnova amnd Toug
MEAATEC KoL Oa EMIPETIE OL ETALPELEC TAYVHETAPOPAG VA eEETACOLY TN
duvaToTNTA CLVEPYIWY Yia TA SLOTIPOCITA TNHELT, EVW N KA. ZKATILVAKN TévloE
WG 0 TC{pog dev €xel Kaula onuacio Kot OTL MPWTAPXLKA MEPLUVA TIPETEL E(val N
mapoxn TNG KAADTEPNG duvaThG eunelplaG oToV MEAGTN.

Mo TN Slapopd Twv amodnkwv e-commerce Pe uOLKO KatdoTnua UiAnoe o K.
TolAyldvvng, AEyovTag WG TMPEMEL va e{val E0KOAX HETARBAAAOUEVEG Kal
QLTOMATOMOLNUEVEG £TOL WOTE va eEa0PaALloBel n pelwon Tov KGoTOULG.

Im

To mapadetypa tng Delhaize

2tnv odAla Tou o Keynote Speaker C.F. Schilter, director Operations e-Commerce
Belgium, pe 6€ua “e-Grocery: a challenging business with high demands”,
ava@épbnke oto dpapa tnG Delhaize.be, etalpeiag mov dpactnplonote{tatl otnv
OAAavdia Kot To BEAYLO, oL dev elvatl &AAO amd TO va PMOVY OTO OM(TL TOV MEAAQTN OE
avtiBeon TIc vdAouneg e-Commerce €TALPEEC IOV HETAPEPOLY PEXPL TNV EEWTIOPTA.

Ma to Adyo avtd, n Delhaize.be npoxwpnoe otnv avantuEn cLOTHUATOC HETAPOPAC
ME auoTnpen moTtonolnon ywa Toug 08nyolG/ueTapopeic TNG.



2e 6, TLagopd tTnv OAAavdia, n eTtalpeia SpacTnplomole{tal ue duvatdTNTA KAALYNC
TOU 85% TWV VOLKOKLPLWY, HETAPOPEC 6 NUEPEC/eBOOPAda amd 07:00-22:30, 58 Pick-
up points, mpdoBacn yla toug MEAdTeC 24/7 nEow TNG Appie epappoync kat 900
(QPLOKA KOTAOTAMOTA.

210 BéAyLo n 6pdon tng elval mapduola e PLKPEC HLAPOPOTOLATELG.

2tnv OAAavdia mapatnpeitatl adbEnon 25% etnoiwg, ue Ta SKUs mov napéxovtal
NAEKTPOVIKA va Eemepvolv TAEOV TA QUOLKE KaTaoTAPaTa (28.500 SKUs 1o 2018). H
epappoyn mapéxel 96 (evevnvta £€L) timeslots yla tonoBETnon TN napddoong TNG
nopayyeAlog amnd tov nmeAdTn.

AKOAOVUBWC £YLVE AVAPOPA GTOV OVTAYWVIOUO PE KOPLOULG AVTAYWVLOTEG TNV
Collect&go, ta Lidl pe tTnv anépaon Toug va aoxoAnBolv Ue TIC KT oikov
nopayyeAlec mpv 2 uveg Kat tnv Pic-nic, pla véa oxeTkG eTatpeia pUe MPWTAOTUTIO
marketing strategy.

I6laitepn onuaoia gaivetal va €xeL n peyLotonoinon tov Kabapold BEpoug Twv
MIPAYYEALWY TIOL UTTOPODVY VO LETAPEPOLY TA NULPOPTNYA TTOL XPNOLKOTOLOVVTAL YL
TG OLOVOUEG KOBWG £TOL Ba pumopolv va eELTINPETOOY MEPLOTOTEPOLG MEAATEC avd
dladpopn.

AKoAo0BwWC piAnoe yia to supply chain. H dladikaoia Eekva pe 4 regional kot 2
national anoBnkeg mov mpopnBebovv Ta distribution centers ta onola mpounBebovy 5
dark-stores kat 900 @UOLKA KaTaoTAMATA. Ta PPECKA TTPOLOVTA HETAPEPOVTAL ATIO
TOUuG pounBevTéC ota dark-stores. Ané ta dark-stores ta nmpoidvta peTAPEPOvTaL
anevBelag kot olkov, ae pick-up points | o€ hubs kat v cuvexela ota oniTia TWY
MEAQTWV.

H xprion Twv hubs cuuBaAAeL otn pelwon Twv anootdoswy mov dlavoouvy Ta
NULPOPTNYA KoL CUVETWCG 0TN MElWon Tov TEPLBAAAOVTLIKOD OO TLUTIWHATOC.

MoAD onuavTiky eivatl N akpiBela kKatd tnv mapddoon. Na 1o Adyo avtd £xEL
dnuLlovpynBel KEVTPO MapakoAoLONONG TNG €EEALENC TNG MapayyeAlag
emTouyxdvovtoag £€tol 98,5% akpiBela ota timeslots. Xe 4, TL agopd TO MEPLBAAAOV
MEXPL TO 2025 undpxel 6Eapevon yla zero-emission atdAo.



2e epwTNON ywoti K&molog retailer va oupueTdoYEL OTO e-grocery, o K. Schilter
AnMAvVTNOE WG av eV TO KAVEL, Ba To KAveL KAMOLoG AAAOC Yo avTOV Kot Ba xdaoeL Tov
OYKO TNG mapayyYeAIOG o0TWC i} AAAWC, EVW OE EPWTNON OXETIKA UE TLOAVA
dlapopeTik TIHOAOYLaKA TMOALTIKA Yo Ta 96 timeslots andvtnos nwg timeslots pe
XOUNASGTEPN Kivnan €Xouv Kal XAUNAOTEPEC TLHEC Kal OTL EMMAEOV Y(veETaL MpoomndBeLa
LLOBETNONCG BUVAULKWY TLHWVY (0TN AOYLIKH TWVY QEPOTIOPLKWIV ETALPELWVY).

A A A A A
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To e-commerce Kal WG TO AVTIHETWTICOVV Ol ETALPELEG

210 B’ HEPOC TNGC ekBNAWONG Tapovaldotnkav 7 case studies, ue B€pa E-commerce &
omni-channel logistics in practice.

Tnv eloaywyr otn Ogpatikn avéAaBe o K. lwavvov, project manager, EMEA, MANTIS, o
omnol(o¢ Eekivnoe TNV outAla Tov pe Bépa “H BeATiotonoinon tou e-fulfillment otnv
nP&&n” pe kKAmola YeVIKA oTolyela yla To e-commerce Kol Tov TPOTo Tov To
avTIHETWIICOLY oL ETALPE(EG.

AKOA0UBWC, mapovaldoTnkay Ta eunddia ato order fulfilment émouv Kat TovioTnkav
Wdlaitepa to special delivery in packaging request (50%), n ab&non oTL¢ MPoadokieC
TWVY MEAATWY AT TIC HETAPOPEC (47%) Kal N MPOoapPUOYH TWY VEWY business models
(42%).

Ev ouvexela napovoldotnke to case study tng X-KOM, moAwvikig eTatpelag
NAEKTPOVIKOU €EOTALOUOD. MpokARoelg yia TNV X-KOM amnoteAo0v PeTAED GAAWY N
tkavoro{non omni-channel MaPAyYEALLY KOL O AvaOXEBLAOUOC TWY dLAdIKATLWY TWVY
anmoBnKwWVY TOLC yLla va oo TNPEoLY TIC aPayYEAIEC ALTEC. AvAuEoa OTLG ADCELG
enpaviCovtal va elvatl n xprion eEeAtypévwy aAyopiBpwv yia Picking kat Putaway aAAd



Kal N TA&LwOUNon TWY MOPAYYEALWY PE eEEALYHEVA HETA OTIWG TEXVOAOY(a Sort by
Light.

2Tn ovvéxela ipe to Adyo o K. Katwwwtng, dtevbivwv cOuBovAog, SPEEDEX,
MIAWVTOC YL TIC TOXLMETAPOPEG OTN VEQ EMOXN TOL NAEKTPOVIKOD gumopiov.

O K. Katwiwtng MoAD cOvTopa avépepe Kamola otolyela yia Tov KAGdo
dpaotnpLonoinoic Toug. AKoAoDBWC MapovaldoTnKav K&mola otolyela yLa To e-
commerce. EvoelkTikd otnv EAAGSa mapovoilalel adEnon 25% eTnoiwg.

Qotdo0 QaiveTal MWCE TMOAD CLYVA Ol KATAVOAWTEC EMAEYOLY va TTapayye(Aovy and To
€EWTEPLKO AOYW TIHNAG (40%), pn dlaBeoipdTnTaC 08 eyXWpPLo eminmedo (39%), kat
nwAnong amnd pia povo etatpeia (33%). MAEOV oL KOPLEC AMALTACELG TWY MEAXATWV
ouvvoyiCovTtal oTnv evKoAla xpriong, To xaunAd k6aoTog, TNV TaxLTNTA NaPddoong mov
nMAEoV €xeL MAPEL TN HOPPH ToL same day delivery, Tnv mapakoAovOnon napayyeAiag
O€ TIPAYHUATLKS XpOvo Kal TNV maykOopLla KaAvyn,.

2TN OLVEXELX O K. KATVWTNG QVEPEPE TIWG TIPETEL VO KOAOLBOE(TAL TIEAQTOKEVTPLKA
KatebBuvon Kat Baolkdc otdxoc va eivat N BeATIWoN TNG GLUVOALKAG gUmEeLplaC KAL YLl
ouTé anoatteltat €vag véog delktng avti Tou ROI, To ROX (return on experience).

OAOKANPWVOVTOC avEPEPE TIWG andvtnon ivat To sharing economy mov Ba cuvdvaaoeL
o€ €va Kowo xwpo tn ZTtnon, TN Mpoo@opd, TNV anoBAKeLOn, TN HETAPOPE KL TNV
noapddoaon tov TeAevTaiov UAlov.

AKoAo0BnoE 0 K. XaviwtNng, mpdedpog Kat 6tevdBOvVWY cOUBovAoc TELENAVIS ue pia
oMAla pe B€pa “Digital tools to facilitate last mile and final delivery in e-commerce”, o
omol(og apxlkd ékave AGYO yla ATIXLTACELC OTO e-commerce o€ KalvoDPLEG TEXVOAOYIEG
(analytics, drones, driveless cars). Anopai{tntn npobndBeon elval apxLkd o
QVOOYESLAONOGC TWY BLAdLKACLWY WOTE va (val amoTEAECUATIKO( Ol avTOoUATIoUOL.

Tnv odtAla Tov ouvéyloe pe to case study tng Telenavis. ZNUovTikd eival, OTWC
avEPEPE va dnuLovpynBolV KAAEC OXETELC E TOV TTEAATN KoL va vtidpxel feedback
OAAQ Kal cuoTnua emPBpdpBevong Kat €ToL va emtevyOel To loyalty Tov meAdTn.
TEAELWVOVTAC AVEPEPE WG ONUE(A-KAELDLA amoTEAODY Ol KALVOUPLEG aYyOPEC Kal
TEXVOAOYIEC, EVW TOVLOE WBlalTteEpa MWC TO e-commerce €ival akopn oTtnv apxn
TOUL Kal eival Suvapika petaBairAopevo. Eniong katéotn WBlaltepa oNUAVTIKS OTL
“no digital=no business”.

2Tn ouvvéxela o K. NMetpoyldvvng, Managing Director, PEBRO &ekivnoe tTnv odtAla Tov
ME BEPQ “Smart cuoTAuaTa anodrikevong yla e-papuakeio” Aéyovtag ywa tnv PEBRO n
omola aoyoA&e(Tal pe ovoTAMATA anobrikevong, Kat TNG omnolag n MPoaPopd GTo e-
commerce glvat va BonBd AAAEC eTILXELPAOELC VA EKMETAAAELTOUY TO XWPEO TIOL
dlaBETouv (Buplddpapa, pagondtapa) ue Pick to light cvotAuaTa kKat Goods to man



OAAG KOt AAAEG TIPAKTLKEG.

2Tn oLVEXELa TTapovaiaoe To case study Tou NAEKTPOVLKOD papuaKeiov
“oFarmakopoiosMou.gr”. Mpoékeltal ya pia etaipeia e-commerce nov £ekivnoe wg pia
MLKPN amoBrikn mov akoAolBnoe dvapyxn avdmtuEn Kal Je TNV TMOPEURACN TOLG TAEOV
dlaBétouvv alyxpoveC amobnkeg emtuyyxdvovtag £€tol abEnon taydTnTaC picking Kat
e0peang MPOlOVTWY, KAADTEPN EKMETAAAELON XWPOL, HElwon KOGTOLE amoBAKNG,
a0Enon TaxvTnTOg eEunnpéTnong, BeATiwon tng andédoong TOL MPOCWTILKOD
(KaADTEPN YuxoAoyia, opyavWHEVO TIEPLBAAAOY) EVW dmAaciagav Tn duvaTtdTNTA TWVY
TIAPAYYEALWVY TOULG.

Im

To 7,3% Tou KéPboug xaveTaL otn diaxeipion Tng anmoONRKNng

Tnv eomnep{da oAOKAAPWOE 0 Z. AvdplavénovAog, executive consultant Tng Planning
Eekivnoe TNV odtAla Tov hE BEua “3 case studies mpodlaypdgouvv To BEATIOTO TPATO
nmPoOBAsync Zritnong dlaxeiplong ayopwv Kot anobeudtwy oTo e-commerce” AEyovTag
WG To 7,3% Touv KEPDOoLC YAveTal KaTd TN daxeiplon anodBnkwv dnAadr to 1/3 tou
neplbwplov KEPSBoLG KaL yla avTd mpémnel va 600el mpoooxr otn dlaxeiplon
anoBepdTwWY.

Ta e-shops avTipeTwntiCovv MPpoBAnpa pe To dead stock. Mpdkeltal ya
MPOIOVTA TOL BEV £XOLV MIWANCELC HE AMOTEAETUA va amagLwvovTal. 2Ta e-shops to
nmooootd tou dead stock avépyetat oto 70-80%.

AOon anoTeAel 0 XPWHOATIONOC TWY anmoBepdTwy (orange, green, yellow, red, black)
Kal N vloB€tnon tng avtiotowyng oTpatnyLkAg dlaxelplong amobéuaTtog yla KAOe



Katnyopia. Apxkd npénet va BpebBouvv ot yellow, red kat black kwdkol (dnAadn
Kwdkol xwpl¢ mMwARCELC) Kal va eLoayxBo0v aTdXOL YL TIC MWANCELG TOLG YL VO
vndpxeL kivntpo yla tn duayeiplon Toug.

AKOAOLVBWG mpénel va yivel pla avadAvon ABC ogtoug green KwdLKoOG Kol v KAELOWOE(
0 apPLOUOC TOLC. TIC MEPLOCOTEPEG POPEC YIVETAL LUE YVWHOVA TO KEPDHOG.
Evolagépovoa Aoylkr eivat kat avth TN kEpdooplag Kat guvavtaTal ondvia. X€ Alyo
MEYAADTEPN avdAvon Ta mpoidvTa A a@opolv Alyoug KwWdLKOOG oL avTLoOTOLXo0V OTO
75% Twv TWARCEWVY Kal cuvioTaTal va anobeuatonolovvtal. Ta mpoidovTta B v
xpelaletal va e{val 6Aa oe anébeua (UKPO MOCOCTO TWV MWANTEWY 20%), eV OTA
npoiévta C n anoBspatonoinon elvat akdpn AtydTteEPO ONUAVTLKN (0000 TO MWARTEWY
5%).

2NUavTIkd onueio elvatl kat n mpdBAewn Tng CATNONG. X avTd TO MAA{CLO TIPETEL vV
ano@elyeTal N cuvalcOnuUaTiky MPORAEYN KaBWG 0dnyel 0 ECPAAUEVEG TIPAKTLKEC
amnoBeuatomnoinong.

TEAOG 1BLaltepn onuaoia €xeL Kal N eDpeon Tou lead time wote oe KABe dedopévn
oTyun va elvatl yvwoTtdéc 0 aplBudc Twv MPoldvTwyY oL TIPEMEL va T PAYYEABODVY yLa
va emtevyBel To péyloto andbeua pe B&on TIC avTioTolXEC MWAACELG LEXPL TNV
avatpo@oddTnon.



